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Blockbuster Video
Montclair Florist

The Tulip Grove

Le Rouge

A Good Place For Books
Montclair Jewelers

Xox Truf es

Montclair Toyhouse

Le Bonbon

. Farmstead Cheeses & Wines
. Wheels of Justice Cyclery
. Montclair Estates

Crown Liquors

GNC

Mc Caulou’s Dept Store
Montclair Sports

. Sarber’s Cameras

Valley Java 2
Montclair Bistro & Garden Room
Montclair Egg Shop

. Flipper's Gourmet Hamburgers

Il Porcellino
Cybelle’s Pizza
Crogan’s Montclair
Starbucks

. Pizza Rustica
. El Agavero

Grinders Submarine Sandwiches
Thai Cuisine
The Silver Palace

STARBOARD TCN

WORLDWIDE COMMERCIAL REAL ESTATE
Local Focus, Global Reach

JANE WOOLLEY | 415.694.5364 | jane@starboardnet.com

LIC #01832781

TRISH GONSALVES | 415.765.6890 | trish@starboardnet.com

LIC #01830752

The information has been secured by Starboard TCN from sources believed to be reliable. It is not guaranteed, however, and should be veri ed prior to consummating any transaction.



FULL DEMOGRAPHIC PROFILE

1990 - 2000 Census, 2005 Estimates & 2010 Projections

Calculated using Proportional Block Groups
Prepared For

Lat/Lon: 37.8265475/-122.2105775

6114 La Salle Ave

OAKLAND, California
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INCOME

2005 Estimated Population

2010 Projected Population

2000 Census Population

1990 Census Population

Historical Annual Growth 1990 to 2005
Projected Annual Growth 2005 to 2010

2005 Est. Households

2010 Proj. Households

2000 Census Households

1990 Census Households

Historical Annual Growth 1990 to 2005
Projected Annual Growth 2005 to 2010

2005 Est. Population 0 to 9 Years
2005 Est. Population 10 to 19 Years
2005 Est. Population 20 to 29 Years
2005 Est. Population 30 to 44 Years
2005 Est. Population 45 to 59 Years
2005 Est. Population 60 to 74 Years
2005 Est. Population 75 Years Plus
2005 Est. Median Age

2005 Est. Male Population
2005 Est. Female Population

2005 Est. Never Married

2005 Est. Now Married

2005 Est. Separated or Divorced
2005 Est. Widowed

2005 Est. HH Income $200,000 or More
2005 Est. HH Income $150,000 to 199,999
2005 Est. HH Income $100,000 to 149,999
2005 Est. HH Income $75,000 to 99,999
2005 Est. HH Income $50,000 to 74,999
2005 Est. HH Income $35,000 to 49,999
2005 Est. HH Income $25,000 to 34,999
2005 Est. HH Income $15,000 to 24,999
2005 Est. HH Income $0 to 14,999

2005 Est. Average Household Income
2005 Est. Median HH Income

2005 Est. Per Capita Income

2005 Est. Number of Businesses
2005 Est. Total Number of Employees

April 2010

12,520
12,378
12,647
12,202
0.2%
-0.2%

4914
4,735
5,127
4,949
-0.0%
-0.7%

11.0%
10.3%
5.1%
21.8%
31.4%
13.4%
7.0%
44.8

48.5%
51.5%

24.8%
59.5%
7.8%
7.9%

27.5%
11.8%
23.9%
12.7%
11.1%
4.1%
3.0%
3.5%
2.4%

$ 216,174
$ 150,097
$ 84,865

515
3,033

PRTARSQARR.TCN

3.00 mi
radius

182,181
181,810
182,224
174,934
0.3%
-0.0%

74,757
72,651
77,274
74,561
0.0%
-0.6%

11.8%
11.0%
12.5%
24.8%
23.7%
10.1%
6.1%
37.7

47.6%
52.4%

37.8%
39.9%
11.9%
10.4%

8.5%
5.4%
13.7%
11.7%
16.8%
14.4%
8.9%
8.9%
11.8%

$ 99,423
$ 69,579
$41,177

5,576
42,440

5.00 mi
radius

482,535
487,929
475,044
451,457
0.5%
0.2%

187,690
184,771
190,924
182,787
0.2%
-0.3%

12.4%
12.5%
15.3%
23.0%
21.3%
9.9%
57%
35.6

48.7%
51.3%

40.4%
35.6%
13.5%
10.5%

6.0%
3.9%
11.3%
10.2%
15.7%
14.0%
10.0%
10.6%
18.2%

$ 82,080
$ 55,773
$ 32,452

23,085
215,832
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This report was produced using data from private and government sources deemed to be reliable. The information herein is provided without representation or warranty.
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FULL DEMOGRAPHIC PROFILE

1990 - 2000 Census, 2005 Estimates & 2010 Projections
Calculated using Proportional Block Groups
Prepared For

PRTARSQARR.TCN

Lat/Lon: 37.8265475/-122.2105775 April 2010
RF1
6114 La Salle Ave 1.00 mi 3.00 mi 5.00 mi
OAKLAND, California radius radius radius
2005 Est. White Population 74.4% 49.9% 44.8%
w 2005 Est. Black Population 5.2% 16.4% 20.7%
(5() 2005 Est. Asian & Pacific Islander 15.1% 24.2% 22.7%
o 2005 Est. American Indian & Alaska Native 0.1% 0.4% 0.4% -
2005 Est. Other Races Population 5.1% 9.1% 11.5% E
[
S) 2005 Est. Hispanic Population 612 24,868 90,318 E
<Zt 2005 Est. Hispanic Population Percent 4.9% 13.7% 18.7% %
(D,', 2010 Proj. Hispanic Population Percent 6.4% 15.5% 20.8% %
T 2000 Hispanic Population Percent 4.0% 12.1% 16.7% g
= 2005 Est. Adult Population (25 Years or Older) 9,591 131,088 324,777 é
_ 3 2005 Est. Elementary (0 to 8) 3.9% 11.0% 13.0% |
c© 2005 Est. Some High School (9 to 11) 3.8% 8.4% 11.0% g
'5: S 2005 Est. High School Graduate (12) 11.4% 16.6% 18.4% 2
8 Q 2005 Est. Some College (13 to 16) 14.9% 17.4% 18.0% ;
a % 2005 Est. Associate Degree Only 5.5% 6.4% 6.2% %
'g 2005 Est. Bachelor Degree Only 32.7% 23.8% 20.1% g
~ | 2005 Est. Graduate Degree 27.8% 16.3% 133% | £
O] 2005 Est. Total Housing Units 5,205 80,466 204,499 ;
% 2005 Est. Owner Occupied Percent 83.8% 48.4% 42.8% %
8 2005 Est. Renter Occupied Percent 10.6% 44.5% 48.9% g
I 2005 Est. Vacant Housing Percent 5.6% 7.1% 8.2% é
2000 Homes Built 1999 to 2000 0.3% 0.2% 0.4% 3
o 2000 Homes Built 1995 to 1998 0.6% 1.8% 18% | &
= 2000 Homes Built 1990 to 1994 3.5% 2.4% 25% | =
g E 2000 Homes Built 1980 to 1989 3.5% 4.2% 5.0% §
0 '§_J 2000 Homes Built 1970 to 1979 9.1% 10.5% 10.8% %;
L'§J 2000 Homes Built 1960 to 1969 14.0% 14.5% 14.3% g
% 2000 Homes Built 1950 to 1959 25.9% 14.2% 14.2% %
2000 Homes Built Before 1949 43.1% 52.1% 51.0% | 2
2000 Home Value $1,000,000 or More 10.9% 5.0% 3.5% %
2000 Home Value $500,000 to $999,999 40.1% 26.1% 21.6% é
2000 Home Value $400,000 to $499,999 21.7% 15.9% 13.0% 3
@ 2000 Home Value $300,000 to $399,999 19.0% 19.6% 16.1% %
= 2000 Home Value $200,000 to $299,999 6.3% 15.6% 17.9% s
<>t 2000 Home Value $150,000 to $199,999 0.9% 9.2% 13.3% E
w 2000 Home Value $100,000 to $149,999 0.7% 5.4% 10.0% ;g
% 2000 Home Value $50,000 to $99,999 0.2% 1.8% 3.3% 2
T 2000 Home Value $25,000 to $49,999 0.1% 0.4% 0.4%
2000 Home Value $0 to $24,999 - 1.2% 1.0%
2000 Median Home Value $ 572,027 $ 425,914 $ 369,424
2000 Median Rent $1,331 $ 742 $675
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FULL DEMOGRAPHIC PROFILE

1990 - 2000 Census, 2005 Estimates & 2010 Projections
Calculated using Proportional Block Groups
Prepared For
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Lat/Lon: 37.8265475/-122.2105775 April 2010

6114 La Salle Ave 1.00 mi 3.00 mi 5.00 mi

OAKLAND, California radius radius radius
" 2005 Est. Labor: Population Age 16+ 10,293 148,125 388,389
8 2005 Est. Civilian Employed 69.3% 64.6% 58.8%
8 2005 Est. Civilian Unemployed 1.0% 3.7% 4.6%
o 2005 Est. in Armed Forces - 0.0% 0.1%
8 2005 Est. not in Labor Force 29.7% 31.8% 36.5%
i 2005 Labor Force: Males 48.4% 46.8% 48.1%
2005 Labor Force: Females 51.6% 53.2% 51.9%
2000 Occupation: Population Age 16+ 7,165 96,097 225,494
2000 Mgmt, Business, & Financial Operations 29.3% 18.5% 16.2%
> 2000 Professional and Related 40.8% 33.4% 30.2%
o 2000 Service 4.8% 11.1% 13.6%
E 2000 Sales and Office 18.7% 23.8% 24.3%
) 2000 Farming, Fishing, and Forestry 0.2% 0.1% 0.2%
8 2000 Construction, Extraction, & Maintenance 2.9% 4.8% 5.9%
o 2000 Production, Transport, & Material Moving 3.3% 8.3% 9.7%
2000 Percent White Collar Workers 88.7% 75.7% 70.6%
2000 Percent Blue Collar Workers 11.3% 24.3% 29.4%
% 2000 Drive to Work Alone 65.7% 58.2% 53.6%
E « 2000 Drive to Work in Carpool 12.8% 14.9% 14.0%
E CDD: 2000 Travel to Work by Public Transportation 11.4% 16.6% 17.6%
0= 2000 Drive to Work on Motorcycle 0.2% 0.5% 0.5%
(D/') E 2000 Walk or Bicycle to Work 2.3% 4.0% 8.5%
Z 2000 Other Means 0.2% 0.7% 1.0%
* 2000 Work at Home 7.3% 5.1% 4.8%
g 2000 Travel to Work in 14 Minutes or Less 17.6% 18.4% 20.9%
[ 2000 Travel to Work in 15 to 29 Minutes 37.5% 34.1% 33.8%
d 2000 Travel to Work in 30 to 59 Minutes 33.9% 35.2% 32.9%
<>( 2000 Travel to Work in 60 Minutes or More 10.9% 12.4% 12.3%
P_: 2000 Average Travel Time to Work 26.9 28.4 27.8
2005 Est. Total Household Expenditure (in Millions) $488.0 $4,937.0 $10,993.1
H:J 2005 Est. Apparel $21.8 $218.4 $486.4
a 2005 Est. Contributions & Gifts $41.2 $357.8 $764.4
@) 2005 Est. Education & Reading $15.5 $137.6 $299.0
E 2005 Est. Entertainment $27.5 $272.4 $602.0
% 2005 Est. Food, Beverages & Tobacco $69.4 $746.3 $1,690.7
. 2005 Est. Furnishings And Equipment $21.7 $207.1 $452.3
L 2005 Est. Health Care & Insurance $32.8 $348.1 $785.2
% 2005 Est. Household Operations & Shelter & Utilities $150.7 $1,519.8 $ 3,386.0
2 2005 Est. Miscellaneous Expenses $7.0 $75.4 $169.9
8 2005 Est. Personal Care $6.6 $68.4 $153.2
2005 Est. Transportation $93.8 $985.7 $2,203.9
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BUYER'S ACKNOWLEDGEMENT OF INTRODUCTION AND CONFIDENTIALITY AGREEMENT

The undersigned Buyer, individually and on behalf of any affiliated prospective buyer, acknowledges being first introduced to

and requests Confidential Information about the following business: (Business)

identified herein by Broker or its agent (Broker). Such Confidential
Information shall be provided to Buyer for the sole purpose of evaluating the possible purchase by Buyer of all or part of the
stock or assets of the Business. As used in this agreement (Agreement), the term Buyer (Buyer) applies to the undersigned and any
partnership, corporation, individual, or other entity with which the undersigned is affiliated. Buyer agrees as follows:

1. NON-DISCLOSURE OF INFORMATION: Buyer acknowledges that the owner of the Business (Seller) desires to maintain the
confidentiality of the information disclosed. Buyer agrees not to disclose or permit access to any Confidential Information without the prior
written consent of Seller, to anyone other than Buyer's legal counsel, accountants, lenders, or other agents or advisors to whom disclosure or
access is necessary for Buyer to evaluate the Business. Disclosure of Confidential Information shall be made to these parties only in
connection with the potential acquisition of the Business, and then only if these parties understand and agree to maintain the confidentiality of
such Confidential Information. Buyer shall be responsible for any breach of this Agreement by these parties, and neither Buyer nor these
parties shall use or permit the use of Confidential Information in any manner whatsoever, except as may be required for Buyer to evaluate the
Business or as may be required by legal process. If the Buyer does not purchase the Business, Buyer, at the close of negotiations, will destroy
or return to Broker (at Seller's direction) all information provided to Buyer and will not retain any copy, reproduction, or record thereof.

2. DEFINITION OF "CONFIDENTIAL INFORMATION": The term "Confidential Information" shall mean all information including the fact that
the Business is for sale, all financial, production, marketing and pricing information, business methods, business manuals, manufacturing
procedures, correspondence, processes, data, contracts, customer lists, employee lists, and any other information whether written, oral, or
otherwise made known to Buyer: (a) from any inspection, examination, or other review of the books, records, assets, liabilities, processes, or
production methods of Seller; (b) from communication with Seller or Seller's broker, directors, officers, employees, agents, suppliers,
customers or representatives; (c) during visits to Seller's premises; or (d) through disclosure or discovery in any other manner. However,
Confidential Information does not include any information which is readily available and known to the public.

3. BUYER'S RESPONSIBILITY AND DISCLAIMER OF BROKER'S LIABILITY: The Brokers have received information about the Business
from the Seller which may include, but is not limited to, tax returns, financial statements, equipment lists, and facility leases. Based on
information provided by sellers, brokers often prepare a summary description of the business which may include a cash flow projection, an
adjusted income statement, or a seller discretionary cash flow statement. Buyer understands that the Broker does not audit or verify any
information given to Broker or make any warranty or representation as to its accuracy or completeness, nor in any way guarantee future
business performance. Buyer is solely responsible to examine and investigate the Business, its assets, liabilities, financial statements, tax
returns, and any other facts which might influence Buyer's purchase decision or the price Buyer is willing to pay. Any decision by Buyer to
purchase the Business shall be based solely on Buyer's own investigation and that of Buyer's legal, tax, and other advisors and not that of
Broker.

4. NON-CIRCUMVENTION AGREEMENT: The Seller has entered into an agreement providing that Seller shall pay a fee to the listing
broker if, during the term of that agreement or up to twenty-four months thereafter, the Business is transferred to a buyer introduced by the
listing broker or a cooperating broker. Buyer shall conduct all inquiries into and discussions about the Business solely through Broker and shall
not directly contact the Seller or the Seller's representatives. Should Buyer purchase all or part of the stock or assets of Business, acquire any
interest in, or become affiliated in any capacity with Business without Broker's participation, or in any way interfere with Brokers' right to a fee,
Buyer shall be liable to the listing broker and the cooperating broker for such fee and any other damages including reasonable attorney's fees
and costs.

5. FURTHER TERMS: Neither Buyer nor Buyer's agents will contact Seller's employees, customers, landlords, or suppliers, nor linger, or
otherwise observe the Business, without Seller's consent. For three years, Buyer shall not directly or indirectly solicit for employment any
employees of Seller. Broker may act as a dual agent representing both Buyer and Seller. Seller and Seller's successors are specifically
intended to be beneficiaries of the duties and obligations of this Agreement and may prosecute any action at law or in equity necessary to
enforce its terms and conditions as though a party hereto. This Agreement can only be modified in writing, signed by both Broker and Buyer.
Waiver of any breach of this Agreement shall not be a waiver of any subsequent breach. This Agreement supersedes all prior understandings
or agreements between the parties with respect to its subject matter. This Agreement shall be construed under and governed by the laws of
the State of California. The venue for any action instituted to enforce any terms of the Agreement shall be in the county in which the Business
is located. This Agreement may be signed in counterparts and faxed and electronic signatures may be considered as originals. If Buyer is a
corporation, partnership, or other such entity, the undersigned executes this Agreement on behalf of Buyer and warrants that he/she is duly
authorized to do so. Buyer acknowledges receipt of a fully completed copy of this Agreement.

Signature Date Name (print) Title
Company Business Telephone

Street Address Home Telephone & email

City, State, Zip Broker or Broker's Agent

© 1998 California Association of Business Brokers (CABB), Form #014, Rev 12/04



